SAFERPROS

NETWORKING ¢ PROFESSIONALS TRUSTED NATIONWIDE

FREE BUSINESS RESOURCE

Al Use Cases by Business
Category

Practical examples for business leaders

Practical guidance for business owners and leaders

PUT THIS RESOURCE TO WORK

Visit a group ¢ Explore membership ¢ Build a stronger business

1-800-HIRE-A-PRO ¢ (800) 447-3277 SaferPros.com




Use cases by category

The examples below are starting points, not automatic approvals. A useful Al workflow has a clear

owner, approved information, a review standard and a measurable benefit.

Home
improvement and
trades

Professional
services

Real estate and
property services

Hospitality and
food service

Health, wellness
and personal care

Retail and
e-commerce

Automotive and
transportation

Nonprofit and
community
organizations

Scope summaries; proposal first drafts;
jobsite photo organization; maintenance
education; training checklists

Research outlines; meeting preparation;
document comparison; client education
drafts

Listing drafts; property-management
communications; maintenance triage
scripts; local research plans

Guest-response drafts; menu descriptions;
staff training; review-theme analysis

Educational-content drafts; scheduling
scripts; intake organization; follow-up
templates

Product-description drafts; merchandising
ideas; FAQ drafts; review-theme analysis

Inspection-note summaries; maintenance
education; service reminders; training
checklists

Grant-research plans; volunteer
communications; event planning;
impact-story drafts

Never infer concealed conditions or make
unreviewed code, safety, structural, warranty
or price commitments.

Protect privilege and confidentiality; verify
laws, calculations and professional
conclusions.

Verify fair housing, advertising and disclosure

requirements. Do not fabricate property facts.

Keep food safety, allergy, wage and
customer-data decisions under qualified
human control.

Do not diagnose or make treatment decisions.

Protect regulated and sensitive information.

Verify inventory, pricing, claims,
endorsements and accessibility.

Technicians remain responsible for
diagnostics, safety and repair decisions.

Protect donor and beneficiary information;
verify eligibility, claims and reporting.

A repeatable category test

Demand: Does the workflow solve a frequent customer or staff problem?
Data: Can it be completed with information the business is permitted to use?
Review: Can a qualified person quickly detect a bad answer?

Consequence: If the output is wrong, can it be corrected before harm occurs?

Measurement: Can the business compare time, quality, response rate or customer satisfaction?

Marketplace positioning worksheet
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Who is our most valuable customer and what problem
are they trying to solve?

Which competitors appear most often and how are we
genuinely different?

Which customer questions, objections or delays repeat
every week?

Where does work wait for writing, organizing, searching
or follow-up?

Which workflow could Al assist without making the final
decision?

What evidence would show improvement within 30 days?
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Sources and responsible-use note

This publication is educational and does not replace legal, tax, cybersecurity, employment, licensing
or other professional advice. Al outputs may be incomplete, inaccurate or inappropriate. Keep a
qualified person responsible for review and decisions.

U.S. Small Business Administration - Market research and competitive analysis
Open official source

National Institute of Standards and Technology - Al Risk Management Framework and Generative Al Profile
Open official source

Federal Trade Commission - Advertising and marketing guidance
Open official source

U.S. Census Bureau - Business Trends and Outlook Survey
Open official source

Federal Reserve Banks - Small Business Credit Survey
Open official source

Research date: September 2026. Review time-sensitive claims and rules before relying on them.
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https://www.sba.gov/counseling/plan-your-business/
https://www.nist.gov/itl/ai-risk-management-framework
https://www.ftc.gov/business-guidance/advertising-marketing
https://www.census.gov/hfp/btos/data_downloads
https://www.fedsmallbusiness.org/reports/survey

Your next step with Safer Pros

Free education is only the beginning. Safer Pros Networking helps business owners build purposeful
connections, trusted relationships and a stronger professional community. Safer Pros Academy
provides deeper business education for individuals, leaders and companies.

Visit a local group Experience the meeting before applying. Visit a Group

Apply for Request category review and learn the member Apply for Membership
membership standards.

Develop a new Bring Safer Pros Networking to your market. Start a Group

group

Explore the Build stronger sales, marketing, leadership and Explore the Academy
Academy facilitation capability.

READY FOR MORE INFORMATION?

Call 1-800-HIRE-A-PRO - (800) 447-3277
Email: info@saferpros.com « Web: SaferPros.com

Membership creates opportunities to build professional relationships; it does not guarantee referrals, revenue,
endorsement or Safer Pros Verified status. Local schedules, categories and approval requirements vary.

0 SAFER PROS NETWORKING SaferPros.com < 1-800-HIRE-A-PRO Page 5

info@saferpros.com < (800) 447-3277


https://safer-pros-networking.ideaman7771.chatgpt.site/visit/
https://safer-pros-networking.ideaman7771.chatgpt.site/membership/
https://safer-pros-networking.ideaman7771.chatgpt.site/start-a-group/
https://academy.saferpros.com

